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Reflecting on his challenging personal journey, Global 
Ambassador Dan Catto reveals the most impactful 

lessons he’s learned over the years. He not only 
shares insights on how to build a successful business 
and the mindset he employed to overcome adversity, 

but also gives you strategies to help inspire and 
empower your personal growth. 



Key Takeaways

Never take for granted what you have. Recognize and leverage all that 
NHT Global has to o�er – from the incredible products and business 
opportunity to the solid leadership team and 20-year company history. 

What is your vision for yourself? 
Decide where you want to be in 5 years, 10 years, etc. 

What is your plan for the next 30 days, 60 days, 90 days? 
Map it out and start scheduling calls, demonstrations, and meetings. 
Below are some examples to include in your 30-60-90 day action plan:
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Dan Catto 

“The key here is YOU. What will you do with what you’ve got?”

“We worked seven days a week, 26 hours a day. And after 90 
days…what did we do? We came up for air, we reloaded, and we 

went right back at it again.” 

“Thoughts determine what you want. Action determines 
what you get.”

When Toronto native Dan Catto was first introduced to the network marketing industry, 
it was a “blessing in disguise.” In 1988, he was living with his parents and struggling to 

find his way financially. Recognizing the vehicle that the network marketing 
opportunity could a�ord, he started growing his team and working toward achieving 
the life he always dreamed of. Today, he has built a successful career and has helped 

trained countless people across the globe.

@dan.catto.1

Commit to sharing the NHT Global products or opportunity with at least 3 people per 
day. Your day is not finished until you’ve reached your 3-person quota for that day. 

Take advantage of sharing in every situation possible! One-on-one’s, texting, 
phone calls, social media, etc.

Stay in the zone for 90 days. You can radically change your business in 90 days, 
but only if you truly commit.

Start filling up your calendar! Remember that an empty calendar = empty business. 

Follow Dan on social media:


